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Your Pathway to Growth
Credibility, Visibility, and Network

The secret to growing and scaling your innovative company
lies in the hands of one thing: stakeholders. The three key
ones that you should focus on are clients, partners, and
investors.

Attracting the right type of high-quality stakeholders in the
shortest amount of time is your main challenge.

So, if you’re an innovative
company looking to attract
clients, partners, and investors;
you need to:

1 – Leverage your credibility
2 – Increase your visibility
3 – Build your network

Credibility

Visibility

Network



Credibility
Leverage Your Credibility.

Credibility must be earned. The good news is that you can
build your own company’s credibility. The bad news is that
most forget to leverage on their credibility.

Your (potential) clients should be able to trust in your
company, and more specifically, in your newest innovation.

Here are a few ways that you can earn your credibility:

1 – Bring results to your clients by showing them how you
can help them and support your clients’ challenges.

2 – Be trustworthy as if people like you they will trust you,
and if they trust you they will do business with you.

3 – Be authentic and also sincere, respectful and genuine
as it is the basis for a successful & sustainable business.



Credibility
Leverage Your Credibility.

There is a wide variety of ways you can share (and therefore
leverage) the credibility that you have earned:

1 – Tell your brand story in different ways and format,
both online and offline.

2 – Engage with conversations online and offline so you
can share your expertise by helping your target audience.

3 – Discuss relevant testimonials during meetings and
sales calls, plus share on all your marketing material.



Visibility
Increase Your Visibility.

There are hundreds of  different ways to become more 
relevant with so many platforms. Social media, events, 
conferences, and so on. 

The key is to select WHERE it makes sense for you to be 
visible. You cannot be everywhere, at least not in the 
beginning or all at once. So SELECT where it makes sense 
to increase your visibility.

You should focus your time and money on marketing
methods that creates: 

1 – Opportunities to connect with potential clients, partners 
and investors whether in the short or long term. 

2 – Connections between your company and the key players 
within the industry that you target. 



Visibility
Increase Your Visibility.

Many companies spend thousands in cash in marketing such 
as events or advertisements without an actual return. Or, 
some companies, they stop investing completely because 
they’re afraid of  not getting enough return on investment.

To grow & scale your innovative company, you must invest. 
Just do it smartly. 

Before investing time or money into events or other 
marketing methods, check the following points: 

1 – Is your target audience there?

2 – Will you gain qualified leads as an immediate return?

3 – Are there potential partners or investors to connect?



Network
Build Your Network.

This is an absolute must if  you want to reach the next level 
in business to grow and scale your business. 

A connected network is a web of  connections who you 
have an authentic relationship with. 

A strong connected network can help you with:

1 – Get high qualified marketing & sales leads by 
earning referrals and testimonials. 

2 – Build relationships that improve your 
understanding of  the solution you provide to your clients.

3 – Meet with potential partners that have a mutual 
benefit in working together and create drastic growth. 



Network
Build Your Network.

Select two (2) to three (3) places that you will focus on to 
network over the next quarter (90 days):

q Local networking group
q Meetup group
q Chamber of  commerce events
q Conferences
q Community events
q Volunteer opportunities
q Facebook Groups
q LinkedIn
q Other social media platform(s)
q Online forums



Lynn Bruines
Founder at LB Business Agency

Passionate in helping small business 
owners and entrepreneurs succeed in 
highly-competitive industries with 
innovative solutions. 

Lynn Bruines graduated from both 
Ecole Hôtelière de Lausanne and 
Cornell University specialising in the 
luxury hospitality industry. Lynn has 
over 10 years’ experience globally in 
10 countries over 4 continents.



BOOK A FREE 
CONSULTATION

If  you lack time, resources, or experience 
to grow and scale your company…

Jump into our calendar and pick a time 
that is convenient for you here:

Look forward to 
speaking with you!

http://www.lynnbruines.com/schedule-appointment

